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MO/bI

AHHOTaNus

BBenenune. DOMOLMOHAIBHBIN MApPKETUHI HMCHOJB3YET 3MOLMOHAIBHYIO IMPUBIIEKATEIBHOCTh M
AMOIIMH, KOTOpBIC peKiiamMa BBI3BIBACT y morpedutens. [lorpedurens CBsS3bIBaeT TIIyOOKHE SMOIUHU C
M000BBIO, HOCTAJbIUEH, COMEPEeKMBAHUEM, TOPAOCTHIO, CTBIIOM, THEBOM M T.J. K pEKIaMUPyeMOMY
MPOAYKTY WJIM CTHJIIO KXH3HU M OOJIer4aeT MPUHSATUE PEIICHUS O TOKYIKE, JakKe €CJIM IIeHa MPOAyKTa
Ype3BbIYAHO BBICOKA. JTO OOBSCHSET, MOYEMY IMPEAMETHl POCKOIIHM, KOTOpPbIE MPEACTaBISAIOT COOOU
CHUMBOJIBI CTaTyCa, aCCOLMUPYIOTCS C TOPIOCTBIO, BCeraa OymyT MpUOOpeTarhes, AaKe €CIHM IICHA
MIPEBBIIIAET PEATBHYIO0 CTOMMOCTb MPOAYKTA.

Metonosiorusi  Mccjaea0BaHUsA. MeETOAOJOrMYECKYI0 OCHOBY HCCIIEIOBAHUSI  COCTaBJISIOT
oOIIeHayYHbIe METOJbl MCCIIEOBAHUS, TaKM€ KaK CHHTE3, aHalu3, CPaBHEHHE, a TAKXKE CIIEeHUATbHBIN
METO/I UCCJICIOBAHUS, TAKON KaK KOHTEHT-aHaJIU3 O(UIIUATIbHBIX IOKYMEHTOB.

Pe3yabTarhl ucciaenoBanns. B riccnenoBaHuu npoBOAUTCS JTOKa3bIBaeTcs, YTo Oyayiiee OpeHaa
ONPENEIISIETCA €r0 aKTyaJlbHOCTHIO B ONPEIEICHHYIO JI0XYy, a TaKKE€ TEM, HACKOJIBKO OH COXpaHsSET
[IEHHOCTH, KOTOPbIE N3HAYAIBHO JETAIH €r0 POCKOIIHBIM. [[eHHOCTh OpeH/ia 3aKito4aeTcs B MPaBIUBOCTH
Y 3HAYUMOCTH, KOTOpPBIE OH HECET. bpeHapl MOryT yCTaHABIMBAaTh YECTHBIE M TECHBIE AIMOLMOHAIBHBIE
OTHOILICHUSI C TMOTPEOUTENSIMHU, YTO CHOCOOCTBYET YKPEIUJICHHIO WX KOHKYPEHTHBIX MPEUMYIIECTB U
MO3UIMN HA PBIHKE.

Oo6cy:xaenue. [IpemuanbHbie OpeH bl B HHIYCTPUU MOJIBI, YTOOBI 3aBOEBATH JIOSIBLHOCTD U IOBEpUE
MOTPEeOUTENST UCIONIB3YIOT Pa3Hble MApPKETHHTOBBIE CTPATErWH, TaKWe KaK CTOPUTEIIMHT, CEHCOPHBIN
MApKETUHT, MOTUBALIMOHHBI MAPKETHHT, a TAKKE CTPATETUIO PACILIUPEHHS IIPaB U BO3MOXKHOCTEU.

3akiouenue. MUUICHHAIBI U TIPEICTABUTEN HOBOTO MTOKOJICHUS - BIUSATEIBHBIC JIFOIN OKUIAIOT,
YTO JIFOKCOBBIE OpeH/bl OyIyT 3HaTh UX U AEMOHCTPUPOBATH IITyOOKOE MOHMMaHUE UX MOTpeOHOCTeH U
KYJIBTYpHOU opueHTanuu. bpeH b1, Mpon3BOAsIIMe TOBAPHI KiIacca JIOKC, TP pa3padoTKe MapKETHHTOBBIX
CTpaTeruil TOMKHBI MEPEKITIOYUTh CBOE BHUMAHHE C 3aBOCBAHMS JOJIH PhIHKA Ha TO, YTOOBI 3aHATH MECTO
B CO3HAHHUH M SMOITUSAX CBOUX IMOTPEOUTEIEH.

KuroueBble cjioBa: OpeHIUHT, SMOIIMOHATIBHBIA MAapKETHHI, CEHCOPHBIM MapKETHHT, SMOIIHS,
CTOPUTEIUIHHT, JIOSIIBHOCTh
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Emotional marketing as a success factor for premium brands in the fashion industry

Annotation

Introduction. Emotional marketing uses the emotional appeal and emotions that advertising evokes
in the consumer. The consumer connects deep emotions with love, nostalgia, empathy, pride, shame, anger,
etc. to the advertised product or lifestyle and makes it easier to make a purchase decision, even if the price
of the product is extremely high. This explains why luxury items, which are status symbols associated with
pride, will always be purchased, even if the price exceeds the actual value of the product.

Research methodology. The methodological basis of the research consists of general scientific
research methods such as synthesis, analysis, comparison, as well as a special research method such as
content analysis of official documents.

Results. The study proves that the future of a brand is determined by its relevance in a certain era,
as well as by how much it retains the values that originally made it luxurious. The value of a brand lies in
the truthfulness and significance it carries. Brands can establish honest and close emotional relationships
with consumers, which helps strengthen their competitive advantages and market position.

Discussion. Premium brands in the fashion industry use different marketing strategies, such as
storytelling, touch marketing, motivational marketing, as well as an empowerment strategy, to gain
consumer loyalty and trust.

Conclusion. Millennials and new generation influencers expect luxury brands to know them and
demonstrate a deep understanding of their needs and cultural orientation. Luxury brands, when developing
marketing strategies, should shift their attention from gaining market share to taking a place in the minds
and emotions of their consumers.

Keywords: branding, emotional marketing, sensory marketing, emotion, storytelling, loyalty

BBenenune

OMOIMOHANIBHBI MapKETUHI HCHOJIb3yEeT 3MOIMOHAJIbHYIO IPUBIEKATEIbHOCTh U 3MOIMH,
KOTOpbIE peKiaMa BbI3bIBaeT y norpebutens. [lorpeOutens cBA3bIBaeT MIyOOKHE 3MOLMM C JIIOOOBBIO,
HOCTaJIbIUel, CONepeXxUBaHUEM, TOPIOCThIO, CTHIIOM, THEBOM U T.JI. K PEKIAMUPYEMOMY HPOAYKTY WIH
CTUJIIO JKU3HU M OOJerdaeT NMPHUHATHE PEIIeHUs O MOKYIKe, JAaXKe €CIM LieHa MPOAYKTa 4Ype3BbIYaiHO
BBICOKA. DTO OOBSACHSET, IOYEMY MPEIMEThl POCKOILN, KOTOPbIE MPEJICTABISIIOT cO00i CHMBOJIBI CTaryca,
acCOIIMMPYIOTCSI C TOPJIOCThIO, BCeraa OyayT mpuoOperaTbes, Ja’ke €CIU IIeHa MPEBBIIAeT peallbHYIo
cTouMocTb npoaykra (Jluman, KpaBuyk, 2021).

Ilenp craTbu — BBISIBUTH pOJb 3MOLMOHAIBLHOIO MapKeTHHra B KauecTBe (hakTopa ycmexa
IIpeMHANIbHBIX OpeHI0B B HMHAYyCTpuM Mozabl. K 3amauaM MOXKHO OTHECTH: BBIIBUTH OCOOEHHOCTH
HMOIMOHAIBHOTO MapKeTUHTa, PAacCCMOTPETh CTPATErMM SMOLMOHAIBHOTO MapKEeTHHIa Ha KOHKPETHBIX
MpUMepax, BHIIBUTH IPEUMYILECTBA YMOLIMOHAIBHOTO MApKETHHTA.

MarepuaJjibl 1 METOABI

ABTOpPOM HCHOJIB3YIOTCS OOIIEHAaYyYHbIE METO/bI TTO3HAHMSI, TAKME KaK CUHTE3, aHaJIN3, CPaBHEHUE,

a Tak)Ke CIealbHbIe METO/Ibl MCCIIEIOBAHNUS, TAKHE KaK KOHTEHT-aHAJIN3 O(PUIIMATBbHBIX JOKYMEHTOB.
Pe3yabTarbl

OMOLMOHANBHBI MapKETHHI OCHOBAaH Ha MPAaBUJIBHOM IMAPTHEPCTBE U KOMMYHUKAIMH. BBI3bIBaTH
MpaBWJIbHBIE SMOIIMM — 3TO camasi KpyMHas MHBECTUIUS B OpeHa. DTo oleliaHue, KoTopoe OpeHa Jaet
CBOUM MOTPEOUTENSIM, TIO3BOJISISI UM OKYHYThCS B CBOWM COOCTBEHHBIH MHUP M HACJIaXIaThCs UM.

OMOIMOHANIBHBIM MapKETUHI TIOMOTaeT CO3JaTh CTOMKOE BIEYaTieHHe, acCOLUHupys OpeHa ¢
SMOLIUSAMH, & HE TOJIBKO C €T0 MPEACTABIEHUEM O PEIKOCTH M HKCKIIO3MBHOM MAaCTEPCTBE MU3TOTOBICHHUS.
OMOIMOHATIBHBIA MAPKETUHT TIOMOTAET JIFOASIM PUHUMATD PEIIEHUs, PyKOBOJCTBYSCh CBOUM CEPJLIEM.

[TpeumymiecTBa 3MOIMOHAIBHOTO MAapKeTHHra 3aKiIio4aeTcss B TOM, YTO OH YHMKAJICH:
SMOIIMOHAJIBHAS CBA3b C OJHUM OpEeHJOM HE MOXeT ObIThb BocmpousBereHa ¢ apyruMm. Chanel
acCOIMMUPYETCSI ¢ IMOLMSIMU CHIIBHOM 1 He3aBUCHMOM JKEHIIHBI, B TO BpeMs kak Gucci acconuupyercs ¢
YyBCTBOM 3KJIEKTUYHOCTU U CBOOOJIBI TyXa.

CBs3b C JIObMU U MO3UTHBHOE y3HaBaHHWE OpeHMa: KakK TOJbKO OpeH/bl T0OMBAIOTCS ycrexa B
nepegaye CBOMX UJEH ¢ MOMOIIBIO CTPAaTErnii SMOIIMOHATILHOTO MAapKETUHTa, UM HE HYKHO 3allUKIIUBAThCS



Ha crparerun npoasmxeHus (ComnosbeBa, CaBoctuH, 3emusHHas, 2021). KineHTsl HaxomsT OTKIHMK B
OpeHzax 1mo ropaszno 6osee IyOOKUM MPUYUHAM, YeM IpOcTo mpoaykT. Ilpuobperas Louis Vuitton, oHn
HE MPOCTO IMOKYMNAT €Ille OAWH YEeMOJaH, OHM IOKYIAKT OWJIET B MHUp JIO[EH, KOTOpbIE pa3feisioT
U3bICKAHHOE YYBCTBO MCCIIEJOBAHUS MUPA.

JlostnpHOCTB K OpeHly NPUBOAUT K Ooiee JUINTEIIbHOMY YIEPKaHUIO KIMEHTOB U MOBBILICHUIO UX
[EHHOCTH Ha MPOTSHKEHUHM BCEH >KM3HU: MPOAYKT NMpUOOpETaeTcsi OAMH pa3, HO BIEYATICHUS OT €ro
IIOKYTIKM MOTYT OCTaThCsl HaBceraa. bpeHibl, KOTOPBIM yIaeTCsl BOIUIOTUTH MEUTY, yCTPEMIICHUS U 1yBCTBa,
COBIIAJIAIOLIUE C YYBCTBAMU KJIMEHTAMU, CTAHOBSTCS JIOSUIbHBIMU U IIPEaHHBIMU KJIMEHTaMHU.

Oo6cy:xknenue

Kakue ke cTpaTeruy MOTYT HCIIOJIB30BaTh MPEMHUAIbHBIE OpeHAbl B MHIYCTPHH MOJIBI, YTOOBI
3aBOEBATh JIOSIIBHOCTB U JloBepue norpedurens? Cencopuviii mapkemune BOBJIEKAeT U 000CTPsAET YyBCTBA
norpeduTeneil (To ecTb 3peHue, Ciyx, Oocs3aHue, BKyC M OOOHsHHE). Bce 3TH MATH OpraHoB YyBCTB
OTBEYAIOT 32 SMOLIMOHAIILHYIO PEAKLHUIO HA TOBAPBI U YCIIYTH, IIPY 3TOM 3PEHUE ABIIAETCS CAMBIM MOLITHBIM
U3 HUX, BBI3bIBAas camble sIpKHe€ BOCIOMUHAHUSA. CEHCOpHBI MAapKETHHI, KakK IpaBUJIO, BIUSET Ha
BOCIIPUATHE, CYXKJIEHUS U IMOBEICHUYECKHE PEAKIHUU NOTpPeOUTENeH MO0 OTHOLICHUIO K ONPEAEICHHOMY
OpeHy.

Kak ytBepxkmaercs B kHure «Cwmbici OpeHJa», INPHUBICKaTelIbHOCTh OpeHna [yl 4YyBCTB
notrpeOuTeneil Mo3BOISIET MM DIyO)Ke MPOYyBCTBOBaTh OpEHJ W TEM CaMbIM YCTaHOBUTh C HHM
SMOLMOHAIBHYIO CBSI3b HAa IIyOMHHOM YypoBHE. PO3HHMYHBIC NpOAABLBI MOJHOW OIEXIbI YCIIEHIHO
MPEIOCTABIAIOT MOTPEOUTENISIM CEHCOPHBIE BOSMOKHOCTH B CBOMX OOBIYHBIX Mara3uHax W, B MEHbBIIEH
cTeneHu, B uHTepHeT-MarazuHax (Kamees, [ToneraBkuna, 2019).

Hogeilimme TeXHOIOTHN PO3ZHUYHON TOPTOBIIH €1ile OOJIbIIE PACIIUPSIIOT BO3MOKHOCTH CEHCOPHOTO
BOCHIPUATHS. MOJHBIX OpeHIOB. «YMHBINH rapnepod» Prada, B KOTOpoM »IeKTpOHHbIE OMpPKU C YMIIaMU
BBIBOJSITCS. HA  WHTEPAKTUBHBIM  CEHCOPHBIM  3KpaH, MO3BOJSS  IOKyHareiasiM  BUPTYalbHO
9KCIEPUMEHTUPOBATh C pa3MEPAMM, IBETAMHU WJIM TKAHSMHU.

Chanel ucrionb3yet cBou (pMpMEHHBIE IIBETA - YSPHBIN U OCIIBIN - 1151 y3HABAeMOCTH OpeH/1a BO BCEX
cBOMX KaHajnaX. IIoCKOJIBbKY NPHUKOCHOBEHHE IOBBIIACT BEPOSATHOCTH IMOKYIIKU, KOMIIAHUS pa3MellaeT
akceccyapbl TakK, 4TOObI MOKYIaTed MOIIM MPHUKOCHYThcs K um3nenusMm. Hampumep, y Chanel ectsb
CBETOJMOMHBIE BBHIBECKH, KOTOpHIE BH3yalbHO pPEKIAMHUPYIOT (upMeHHbIA TBHA. B Heio-Mopke
¢narmanckuii marasud Chanel Houblo mnoncBeunMBaeTcs B (opme ¢uiakoHa AyXoB. B joHAOHCKOM
¢marmanckom MmarazuHe Chanel ecTh JecTHuUIla, NpEOAOJIEBAIOIIAs CHUIY TSXKECTH, U JEKOp W3
BEHEIMAHCKOTO CTEeKJa pPYy4YHOH paloThl, HAMOMHHAIOMIMM O JIEreHJApHBIX XKeMuyKuHax [abpuaib
[Ilanens. B 10HIOHCKOM MarasuHe NpeJCTaBlIeHbl LITOPBI, PACIIUTBIE KEMUYTOM PY4YHOU paboTHI, YTO
MOTYEPKUBAET Y3HaBaeMOCTh OpeHa. B Oyrukax Chanel Ha ka)X710M 3Take €CTh 30Ha OT/IbIXA C TBUOBBIMU
KpeciaMH, IUTI0IIEBBIMU KOBpAaMH, KAMMHAMH U 5KYPHAJIBHBIMU CTOJMKAaMH, Ha KOTOPBIX JJIsl HANNIIHOCTH
paccrasnensl kHuru Chanel. Kpome Toro, B Maraznne MokHO npuoOpecTH Kiaccuueckue nyxu ['abpuainb
[Hanens Chanel Ne5, 4To0B! yCHIUTE OOOHSATENIBHBIE OLTYIIEHUS TTOKYyTaTenei.

Xopo1Io paccKka3aHHbIE HCTOPUH 3aIIOMHHAIOTCS TOPA3/I0 JIyUILE U SIBISIOTCS yOeAUTEIbHBIMU, YEM
¢axTsl. brarogaps TakoMy 3MOIMOHAJIIBHOMY BO3IEMCTBUIO OPEH[IbI, 3aHUMAIOIUECS CHOPUMENTUHSOM,
MOTYT CO3/[aBaTh IEJIOCTHBIH MMM M JOHOCHUTH JO MOTpeOUTeNel KelnaeMylo HH(POpMaIHIO.
CTOpUTEIITMHT MOXKHO UCIIOI30BaTh KaK C MOMOIIbIO HU(PPOBBIX, TAK M TPAJAULUOHHBIX CPEACTB MAaCCOBOM
unpopmaruu. Banek u Kpen (Valck and Kretz, 2011) nposenu nccnenoBanue 6;10roB o0 Mojie U peiMeTax
POCKOIIH, YTOOBI BBISICHUTH, UCHOIB3YIOT JIU JIUJIEPhI OOIIECTBEHHOTO MHEHHS B chepe MOJIbI CBOH O0TH
JUIS TIOBECTBOBAaHUS O NPAKTUKAaX MOTPEONEeHUS MOJbI M acCCOLHUAIUSAX C COOCTBEHHBIM OpEHJIOM.
OCHOBBIBAsICH Ha Pe3yJIbTaTaxX, OHU MPOJBUTAIN MOJHbIE OJIOTH KaK HOBBIA METOJ| pEKJIaMbl.

B 2006 t. Ammxena ApeHATC, TeHEpalbHBIA nupekrop Burberry, mpoBera MacmTaOHYO
MOJIEpHHU3ALNIO OpEeH/1a, COCPEJOTOUHUBIINCH HA TOBTOPHOM OTKPBITHH HCTOPHH OpeH/a, B IEHTPE KOTOPOi
ObUIM KYyJbTOBBIE TPEHJIOBBIE MMAaJbTO M MCTOPUUYECKHE MOMEHTHI. B croxkere, pacckasbiBaroiieMm o0
ayTEeHTUYHOCTH M KauecTBe OpeHja, (GUrypHpyroT Takue 3HaMeHHUTocTH, Kak lllexnron (OpuraHckuit
TIOJISIPHBIN  KICCJIEIOBATENb), KOTOpbI HOcwi mansro Burberry B AHTapktuke, u jnopa Kutuenep
(rocymapcTBeHHBIN cekpeTapb BeankoOpuTanum), KOTOpPbIi, Kak ©3BECTHO, HOCHII €ro 1o Bcelt Adpuke BO
Bpems [lepBoii MupoBoii BoitHBI. OHU W3BJIEKIN BBITOAY W3 HAcleAus, KOTOpPOe 3aHMMAaeT IEHTPaJIbHOEe



MECTO B UCTOpUU OpeHa, pacCKazaHHOW B COIIMAIbHBIX CETAX U MPHIOKEHUH TOTIOJIHEHHON pealbHOCTH,
opueHTupoBaHHOM Ha MusuteHHanoB (Kim Y-K., Sullivan P, 2019).

Momueayuonnulii mapkemuue TaKKe CTal YCHEIIHOW CTpaTrerhel i HOBBIX MOTpPEOUTENCH
NPEIMETOB POCKOIIM. DTOT TUIl MapKeTHHTa IpeiaraeT MOTPeOUTENsIM BO3MOXKHOCTb COBEPIIUTH
MOKYTIKY, OCHOBaHHYI0 Ha MOTHBAaX, KOTOpBI€ IMO3BOJIAT UM CTaTh YacTbi0 MO3UTUBHBIX H3MEHEHMIA,
CBSI3aHHBIX HE TOJBKO C IMYHBIMU BBITOIaMH, HO U C COIIMATILHBIMH MPOOJIEMaMHU.

Korna Openn pemiaer BakHbIE COLIMATIbHBIE MPOOJIIEMBI, OH CO3[Aa€T SMOIMOHAJIbHBIE CBA3H CO
CcBOMMH KiHeHTamH. [loroMy 4YTO OpEHIMHI MOMOTAeT YIYYIIUTh BOCIPHUATHE MOTPEOUTEIIMU
JOJITOCPOYHOTO UMHUKa OpeH/1a, YTO B KOHEYHOM UTOre MPUBOIUT K (PMHAHCOBOI BbITO/IE I (PUPMBI.

Komnanus Levi Strauss & Company ocHoBasa GrarorBoputenbHbiid pona 6omee 65 ner nazan (Levi
Strauss and Company, 2018). IlomnepxuBas OCHOBHBIC IIEHHOCTH KOMITAHHHM - OPHUTHHAIBLHOCTb,
YEeCTHOCTb, COMEPEKUBAHUE M CMENOCTb, (POHJ COACHCTBYET COLMAIBbHBIM M3MEHEHHUSM, CBS3aHHBIM C
BUY/CIIN oM, mpaBamMu pabOOTHUKOB, MX OJIarOMOJIy4HEM M COOOIIECTBAMHU, B KOTOPHIX OHU BEAYT
OousHec. B HenaBHeM ciyyae ¢ maHAeMUEH MBI CTAJIH CBHICTEISIMH TOTO, KAK MHOTHE JIFOKCOBBIE OpPEHIBI
CTaJIA YaCThIO OOIIETO JIeja U MPEII0KUINA CBOIO TOMOIIb. DTO IEHCTBUTENBHO MOBLICUIIO JOBEPHE K HUM.

Emé onHa crparerusi, WJIM MapKETUHI PACIIMPEHUS IpaB U BO3MOXKHOCTEH paspylIacT
TPaJAUIIMOHHYIO MapKETUHTOBYIO TaKTHKY, MpEeBpaliasi MoTpeduTeneil B HACTOAIIUX TePOEeB, CIIOCOOHBIX
peanus3oBarh ceOs B >xu3HU. Korma OpeH KMCIONIb3yeT pacUIMpeHue MpaB U BO3MOXKHOCTEH B KaueCTBE
MapKeTHUHIOBOM CTpaTeruy, 3TO IOMOTaeT MOTPEOUTENSIM TIOBBICUTH CBOIO caMO3(p(HEKTUBHOCTh H
CaMOOLICHKY.

B snoxy HutepHera OpeHAbl pacIIUpPSIIOT BO3MOXXHOCTH NOTpeOUTENEH, COBMECTHO CO3/1aBas
KOHTEHT OpeH/ia, YTO JaeT UM BO3MOYKHOCTh B HEKOTOPOI CTENIEHHU KOHTPOJIUPOBATh HAIllpaBiIeHUe OpeHaa
U BbIpakaTb cBoe MHeHHE. COoOoOIIECTBO BUPTYalbHBIX OPEHIOB IPEIOCTABISET BO3MOXKHOCTH CBOUM
y4aCTHUKaM COBMECTHO CO37aBaTh IIEHHOCTh JJs ceOs, OPYrMX YYacTHHUKOB U OpeHaa, pas3lenss ux
WHTEpEChl Ha UHTEPAaKTUBHOHN miardopme. SBissace mectom oOMeHa HHQpOpMAaIUeEil, dMOLUHUOHATBHOM
MOJAEPKKU U KOJJIEKTUBHOTO CO3JJaHMs IEHHOCTEH, 3TO COO0IIECTBO (POPMUPYET SMOLIMOHAIBHBIE CBA3H
Mexay ero yuactHukamu (Bsinckas, 'yposa, 2019).

Kamnanuss Nike mo pacmumpenuto mpaB U Bo3MokHocTed “Just Do It” cocpenorouena Ha
BHYTPEHHHUX OUTBaX U PEIIMMOCTH, KOTOPbIE B KOHEYHOM UTOTE MPUBOAAT K Te€pOU3MY U B AaJbHEHIIEM K
JIOSUTBHOCTH TTOTpeOUTENeH.

3akiarouenune

B 21 Beke pa3BuTHE CpeICTB MaccoBOM HMHGpOpMaMM U [oOanu3alus pacHIMpPUIN MOHATHE
POCKOIIIM, U UMEHHO MO3TOMY OHa 0OJIbIlIe HE aCCOLIMUPYETCS ¢ CaMbIMU OOTraThIMHU, BBICHIMMHU KJIACCAMU
u apuctokparueid. CerogHst OpeH/bl Kiacca JIFOKC CTalld JOCTYIHBI IIMPOKUM CJIOSIM HacesneHusd. OIHako
HY>KHO TIOMHUTB O TOM, 4TO OpeH/Ibl UMEIOT CBOM H3HEHHbIN LUKI. bynyiiee OpeHa onpenensercs ero
aKTyaJbHOCTBIO B ONPEACIECHHYIO 30Xy, a TaKK€ TEM, HAaCKOJIbKO OH COXpaHSeT LEHHOCTH, KOTOpHIE
M3HAuaJlbHO JIeNIaIl €ro poCKOoUIHbIM. L[eHHOCTh OpeHaa 3akitodaeTcss B MPaBIUBOCTU M 3HAYHMOCTH,
KOTOpbIE OH HeceT. bpeHJpl MOTyT ycTaHaBIMBAaTh YECTHBIE M TECHBIE SMOIMOHAJIBLHBIE OTHOLICHUS C
NOTPEOUTENSAMH, YTO CIIOCOOCTBYET YKPEIICHUIO UX KOHKYPEHTHBIX MIPEUMYILECTB U MO3UIMU Ha PBIHKE.
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